SOLICITATION PROVISIONS
A.  BASIS FOR AWARD.  Any award to be made will be based on the best overall (i.e., best value) proposal that is determined to be the most beneficial to the Government, with appropriate consideration given to the following four evaluation factors:  Technical, Price, Performance Risk, and Small Business Participation Plan. The Technical factor is slightly more important than the Price factor, which is slightly more important than the Performance Risk factor, which is significantly more important than the Small Business Participation Plan factor.  The non-Price factors combined are significantly more important than the Price factor.  To receive consideration for award, a rating of no less than “Acceptable” must be achieved for the Technical and Small Business Participation Plan factors, and all Technical sub-factors.  Offerors are cautioned that an award may not necessarily be made to the lowest price offered.

B.  FACTORS AND SUBFACTORS TO BE EVALUATED.

1. Factor I - Technical:  All sub-factors are of equal importance. 

a. Engineering and Test Capability

b. Obsolescence and Configuration Management Plan

c. Production Deliveries

2. Factor II - Price

3. Factor III - Performance Risk

4.   Factor IV - Small Business Participation Plan
C.  EVALUATION APPROACH.  All proposals shall be subject to evaluation by a team of Government personnel. 


1.  Technical  Evaluation Approach.  The evaluation process will consider the following:



a.  Adequacy of Response.  The extent, to which the technical requirements have been considered, defined and satisfied.  The extent, to which each requirement of the solicitation has been addressed in the proposal in accordance with the Proposal Submission section of the solicitation. The evaluation will consider the extent to which the proposal demonstrates a clear understanding of the solicitation’s requirements and a sound technical approach in meeting them.



b.  Feasibility of Approach.  The proposal will be evaluated to determine whether the offeror's methods and approach in meeting the requirements in a timely manner provide the Government with a high level of confidence of successful completion.  The extent to which, the offeror is expected to be able to successfully complete the proposed tasks and technical requirements within the required schedule.  In the event that enhancements are proposed, the enhancements will be evaluated to determine whether the approach taken is feasible and will result in an end product that fully meets or exceeds the RFP requirements.


2.  Price Evaluation Approach.

                       a.  The Government will evaluate offers for award purposes by adding the total evaluated range prices for a total of 5 years, as set forth below in paragraph b, utilizing the Quantity Discount Source Selection Evaluation Tool (QDSSET).  The proposed prices for First Article and repair will be added to the evaluated price from the QDSSET.   All Data Items will be “Not Separately Priced” (NSP) and will be included in the cost of the appropriate hardware items(TM Changes, Product Data, Obsolescence, and Production Status Reports), the repair items(Repair Status Report) or First Article Test(Plan and Test Report).

           b.  For the hardware items, the total evaluated range price will be calculated by computing a weighted average price using optimum Government orders based on monthly demands using three (3) levels of demand: Low, Most Likely and High. The optimum order quantities will be calculated using the QDSSET and the offeror’s proposed prices and range quantities. A weighted purchase price will be calculated using the following probable demands:

   Low Demand: 25%, Most Likely Demand: 50%, High Demand: 25%. 

(Note: Only the weighted purchase price will be used in the evaluation, the weighted total price in the model will not be applicable to the evaluation.)

c.  For repair services, the dollar value of all repairs will be calculated

by multiplying the proposed repair price for each non-CCA item in each contract year by 15 repairs per year and for each CCA item in each contract year by 30 repairs per year.  (This number is for evaluation purposes only, actual number of repairs will vary and most likely not include every NSN on contract every year.)

d.  Summary of components within the price evaluation yielding a total evaluated

price: Cost of hardware using the weighted purchase price obtained from the QDSSET plus the dollar value of First Article  plus the dollar value of all repairs as calculated in paragraph c.  



e.  In accordance with the guidance contained in FAR 15.404-1(g), the proposal will be evaluated for unbalanced pricing.  An offer may be rejected if the contracting officer determines that the lack of balance poses an unacceptable risk to the Government IAW FAR 15.404-1(g)(3).


3. Performance Risk Evaluation Approach.  The Performance Risk evaluation will assess the relative risks associated with an offeror's likelihood of success in performing the solicitation's requirements as indicated by that offeror's record of past performance.



a.  The Government will conduct a performance risk assessment based on the quality, relevancy of experience, and recency of the offeror's past performance, as it relates to the probability of successful accomplishment of the required effort. When assessing performance risk, the Government will focus its inquiry on the past performance of the offeror and its proposed major subcontractors as it relates to all solicitation requirements.  These requirements include all aspects of cost, schedule and performance, including the offeror’s record of the following:

1) Conformance to specifications and standards.

2) Adherence to contract schedules, including the administrative aspects of performance;

3) Commitment to customer satisfaction;

4) Establishing and maintaining management of subcontractors; and

5) Ability to resolve technical and manufacturing problems quickly and effectively.



b.  A significant achievement, problem, or lack of relevant data in any element of the work can become an important consideration in the source selection process.  A negative finding under any element may result in an overall high-risk rating.  Therefore, offerors are reminded to include all relevant past efforts, including demonstrated corrective actions, in their proposal.



c.  Offerors are cautioned that in conducting the performance risk assessment, the Government may use data provided in the offeror's proposal and data obtained from other sources.  Since the Government may not necessarily interview all of the sources provided by the offerors, it is incumbent upon the offeror to explain the relevance of the data provided.  Offerors are reminded that while the Government may elect to consider data obtained from other sources, the burden of proving low performance risk rests with the offerors.


4. Small Business Participation Plan Evaluation Approach.  All offerors (both large and small businesses) will be evaluated on their consideration of the Department of Defense (DOD goals in paragraph f below, the level of small business commitment that they are demonstrating for the proposed acquisition, and their prior level of commitment to utilizing small businesses in performance of prior contracts.   The following shall evidence small business participation:

            a.  The extent to which such firms are specifically identified in proposals;
      b.  The extent of commitment to use such firms (enforceable commitments will be weighed more heavily than non-enforceable ones). Small Business Offerors will receive Small Business credit at the prime level weighed equally with enforceable commitments with Small Business Subcontractors.

      c.  The complexity and variety of the work small firms are to perform;

      d.  The realism of the proposal; 

      e.  Past performance of the offerors in complying with requirements of the clauses at FAR 52.219-8, Utilization of Small Business Concerns, and 52.219-9, Small Business Subcontracting Plan; and

      f.  The extent of participation of such firms in terms of the value of the total acquisition. 

DOD has established small business goals as an assistance to assure small business receives a fair proportion of DOD awards. The goals are as follows: Small Business: 23% of the total contract value; Small Disadvantaged Business: 5% of the total contract value; Women-Owned Small Business: 5% of the total contract value; Historically Underutilized Business Zone (HUBZone) Small Business: 3% of the total contract value; Veteran Owned Small Business: 3% of the total contract value; Service Disabled Veteran Owned Small Business: 3% of the total contract value   (Note, for example, that a participation plan, which reflects 2% of the contract value for Woman-Owned Small Business, would also count towards the overall Small Business Goal.) 

g. The extent to which the offeror provides detailed explanations/documentation supporting the proposed participation percentages.

* The Small Disadvantaged Business goal will be evaluated in accordance with the Offeror’s plan or efforts to utilize SDBs and the Offeror’s rationale as to the percentage of SDBs being utilized for the proposed effort.  
